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Your strong and reliable partner
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More than By your side at Represented in Gross Written Pre- 200 experts handle
2,400 employees 60 locations 170 countries through the mium volume of 185,000 claims per year

ECCLESIA GLOBAL NETWORK 2.5 billion EUR




Glance at the global reinsurance sector
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Pressure on the ROE due to widening Higher deductibles and
credit spreads and weakening stock higher vertical limits
markets

ons worldwide, espe-
cially with regard to @ Reduced capacities in the

CXL and AXL treaties liability and cyber classes/
O stronger focus on specialty
e v insurances

@ Intense uncertainties concerning
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e} @ Worse market conditi-

economic and social inflation along

with model adjustments (Post Loss /

Amplification — NatCat) — further

increase in prices Probable decline in alter-
@ native capital as a result of

rising interest rates




Competent and focused on the client

@ Our qualified professionals provide you % Deductibles, sweet spot financing and risk
with access to all types of risk carriers — transfer: We analyze and create alterna-
worldwide. tives so that you have options to choose

from.

@ Our independent perspective ensures

optimized risk transfer for clients and @ Self-insurance: We create captive protec-
cedants. tion models featuring a sustainable capital
input.

As a boutique reinsurance broker, we

—  structure risks to suit individual circum- O@ Breathing space: We continuously review
stances by using traditional and non- = your coverage and deductibles so
traditional capacities. You will always be that you have more options for the
provided with the best possible advice for development of your business.

your specific situation.

@\ No ready-made schemes: we identify
smart solutions for you that diverge from
the beaten track.
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Why Ecclesia Re?

A strong market position for
your benefit: Group member of
the largest German insurance
broker and the second largest in
continental Europe

Customized, market-leading
solutions that focus only on your
needs

Global network of capacity
providers — tailored to your
specific needs

The unique proximity to the
primary insurance business
creates solutions with added
value for all partners



Managing Director

. +49 221 99369-101
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Managing Director
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Senior Account Manager —
Treaty Broking

L +49 221 99369-106
4 andre.tiedtke@ecclesia-re.de
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Senior Account Manager —
Facultative Broking/

Captive Solutions

S +49 221 99369-104

4 thorben.marquardt@ecclesia-re.de

Senior Account Manager —
Facultative Broking/

Captive Solutions

. +49 221 99369-105

4 marcel.nunne@ecclesia-re.de

Account Manager — Facultative
Broking/Captive Solutions
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